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What You Will Take Away From This Report: 

 A fast and simple way to get into the highly lucrative 
apartment building investment business with no 
money and no credit.  

 A speedy method to build a big network of potential 
investors you will offer million dollar deals to. 

 Where and how to find the best hidden apartment 
building wholesale deals anywhere in the country. 

 How to market these great deals to your network of 
buyers to be sure they pay you a very generous 
finder's fee. 

 How to do this for 15 minutes to an hour a week and 
quickly have deals coming in and going out. 
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Disclaimer – this limits our liability – Read it! 

In plain English, I did my best to make this the best report I could 
make it, for someone wanting to start a businesses that will succeed 
in these tough economic times and those ready to move forward as 
the recession slowly fades into the past. But I am sure that I left 
stuff out, forgot some important stuff, and made some mistakes.  

Plus, I can’t know the laws of your state, and the facts in your 
particular situation. And I’m not a lawyer nor do I play one on 
television. Some of this stuff MAY NOT WORK. Or it may be ILLEGAL. 
Who knows. 

So… 

You have to take responsibility for whatever you do or don’t do 
after going through my report. Don’t blame me!! I am not 
responsible for what you do!! 

If I were you, I’d find a good attorney to advise me. And I’d check 
out whatever it is that anyone tells you to do – me, the attorney, 
your mother-in-law, whoever. 

Then I’d take my chances. Life is full of risks. You could do great 
following my advice. Or you could fall on your face. Who knows, 
maybe some of the stuff I suggest is illegal in your state. I don’t 
know. But regardless, you can’t go after me for telling you to do 
something or not do it – because I am right now disclaiming any 
liability. You are on your own!! 

And with that out of the way, read on… 

While the publisher and author have used their best efforts in 
preparing this report, they make no representations or warranties 
with respect to the accuracy or completeness of the contents of this 
report and specifically disclaim any implied warranties of 
merchantability or fitness for a particular purpose. No warranty 
may be created or extended. The advice and strategies contained 
herein may not be suitable for your situation. You should consult 
with a professional where appropriate. Neither the publisher nor 



author shall be liable for any loss of profit or any other commercial 
damages, including but not limited to special, incidental, 
consequential or other damages.  

And another important note – this one about ethics 

The techniques I outline in this report – some of them anyway – may 
strike you as pretty outrageous. Unethical perhaps. You may find a 
few techniques that you can swear are illegal. 

I don’t advocate anything illegal. And I don’t want you to do 
anything unethical. These techniques exist. People do them all the 
time. I don’t want you do be at a disadvantage by not knowing 
them. So I tell you about them, no holds barred. 

I think it’s too easy to judge others when you haven’t been in their 
shoes. Some people are in frightful situations and they are frankly 
quite desperate. They need answers. I hope, if this is you or your 
clients’ circumstance, you find answers, some of them here. 

That doesn’t mean I think you ought to do things that are unethical, 
or that things you choose to do are right for everyone. That is for 
you to decide. Okay? 

    And a final important note – this one about plagiarism! 

You DO NOT have permission to resell this information. You DO NOT 
have permission to give it away to someone else. This information is 
sold under a license that lets you read it, use it FOR YOUR OWN 
USE, but not give it away, make copies, sell it, or resell it. 

For another copy, contact me at: info@getrapidhelp.com 

 

Thank you! 

mailto:info@getrapidhelp.com
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Apartment Buildings are Red Hot 

While most investors are jumping into the foreclosed housing 

market with both feet, the really astute investors are grabbing 

up apartment buildings all across 

the country. There's not one good 

reason for them to be doing this. 

There are at least eight good 

reasons to be in the apartment 

investment profession today.  

1. Simple math, the cost of 

ownership per units is much 

lower with apartment 

buildings than single-family 

homes. 

2. Significantly better cash-on-

cash return. Historically the 

return on investment has been better with apartment 

buildings. 

3. Foreclosures. All the people being displaced by the 

foreclosure Tsunami need somewhere to live. Most will 

move into apartments that will keep vacancy rates at 

historical lows for years to come. 

4. Positive cash flow. When investors get it right, they start 

making a good income on day one. 

8 reasons 
why you 
want to 

start this 
now 
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5. Property management. Many apartment buildings generate 

enough cash to hire a property management company. The 

investor doesn't need to manage the property. 

6. In some cases, attractive seller financing is available. The 

investor can get in with less of a down payment and doesn't 

have to deal with a commercial loan from a bank. 

7. When seller financing isn't available, private lenders are 

and they see apartment buildings as highly desirable. 

8. There is a strong demand for apartment buildings by 

investors today. Apartment buildings are one of the few 

investments that are appreciating in value. 

Getting Started for Zero Cash, Zero Credit and Zero 
Bank Involvement  
Apartment birddogging is a great way to get started with 

apartment building investing when you don't have any cash or 

credit to invest. The two biggest benefits you receive as a 

birddog are you WILL make huge finder fees and this is the best 

way to learn the business from the bottom up. 

As you scour the internet for the best hidden apartment building 

deals, you will quickly grow a strong national network in the 

industry that will be invaluable when you begin making your own 

apartment busing investments. 

The Finders Fees are Almost Embarrassingly Big 

The number 2% seems small but when you multiply it against a 

$10 million dollar apartment deal, it becomes very big very fast. 

It's for 
beginners 
but the 

finder fees 
paid are 
anything 
but entry  

level 
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To the tune of $200,000. I'm not saying all the deals are that 

sweet but that's what some of the best birddogs in the business 

are making month in and month out. 

Obviously, you don't need to close many of those deals each year 

to make a very handsome income. I hope that excites you but 

now we need to get back to reality. You'll likely need to close 

one or two smaller deals before you are seasoned enough for the 

big one. Still, the finder's fee on a $400,000 deal can be as much 

as $8,000.  

The reason you want to start in the lower end of the market is 

because you'll be able to find more investors looking for deals at 

that level, which increases your chances of closing deals. Next, 

you put a couple of these deals in your portfolio to show larger 

investors they need to take you seriously. 

These are Commercial Properties Not Residential 
The first thing you need to realize is apartment buildings might 

be the residences of the tenants but this is definitely commercial 

real estate from an investment point of view. Technically, any 

building with five or more units is considered commercial. 

Anything with four or less units is considered residential. 

Before we go further into birddogging, let's explore apartment 

building types. 

Even the 
small deals 
are darn 

good when 
it comes to 
commercial 
real estate 
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Classifying Apartment Buildings  

Before you start birddogging apartment deals, you'll want to 

build a list of potential investors. Once you have a list of 

potential investors, you need to understand what types of 

apartment buildings they are looking for. Understanding 

commercial terminology goes a long ways towards your 

professional image right from the beginning  

Commercial properties are classified as Class A, B, C, and D. 

The Best and Worst of Apartment Buildings 

Everyone would like to invest in Class A apartment buildings but 

these can be difficult to come by and very expensive. 

Class A apartment buildings. These are luxury apartments. They 

are newer, usually less than 10 years old and in highly desirable 

neighborhoods. Typically, you find these apartments in big cities 

like New York and San Francisco. They come with lots of 

amenities like underground parking, a concierge desk, and a 

doorman. Obviously, the rents are very high. These are typically 

rented by highly paid professionals that rent by choice when they 

could easily own. Although rents are high, there is seldom an 

issue with rent collection; investors expect 100% rent collection 

every month. Another major factor of a class A building is the 

vacancy rate is extremely low. Often zero with a waiting list. 

Tenants tend to stay for years and years. 

It's 
extremely 
rare to find 

these 
available 

for 
wholesale 

prices 
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Class B apartment buildings. Some of these used to be class A 

but are older and no longer qualify. Others were never class A 

because they lack the amenities or are not in the best location. 

Class B buildings are what most investors invest in. These are the 

buildings you want to begin with as a birddog.  

Typically, these buildings are well maintained and rented to 

middle class tenants. Some tenants stay a long time while others 

may not stay past a one-year lease. Investors will expect minor 

rent collection problems from a few tenants. They may allow a 

tenant to become a month behind on the rent if the tenant is 

seriously trying to make up the back rent. Usually, if a month's 

rent is missed, the property management company evicts the 

tenants and keeps the security deposit during the second month. 

The vacancy rate fluctuates depending on local factors and the 

economy. For instance, a new class B building opening in the 

neighborhood can draw off tenants from an older building. These 

are the types of investment factors you will learn as a birddog so 

that when you begin investing, you go for only the very best 

deals. 

Class C apartment buildings. These buildings may have once 

been class B but they have become run down. Repairs and 

maintenance have been neglected and now emergency repairs 

have become a common occurrence. Another common problem is 

crime and criminals tend to be among the tenants of these 

buildings. Late rent is common and either the investor or 

Good solid 
middle 
class 

renters. 
These do 
become 

available at 
wholesale 
and this is 
where you 

look for 
deals. 
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property management company makes an ongoing effort to 

collect the rent. Even when evicted, these tenants will stay in 

the apartment until the police threaten them with arrest. Class C 

properties have multiple financial issues requiring ongoing work. 

Most professional investors are not interested in these property 

types. The exception is an investor that wants to fix the place 

back up to a class B and flip it to another investor. Basically, flip 

an apartment building. This can be very difficult to do because 

of the existing tenants and reputation of the property. 

Class D apartment buildings. I'm going to keep this explanation 

very short. Think slums and slumlords. Now don't bother thinking 

of this building class again. It's far from investment grade. 

Apartment Building Styles 

Apartments are further bucketed into groups like low rise, mid 

rise, high rise, garden style, student dormitories, military 

housing, etc. 

I'm not going to go through every style. Only the most important. 

A low rise is typically only one or two floors and does not have an 

elevator. There are no clear industry distinctions between a mid 

rise and a high rise building. Some people draw the line for a mid 

rise at 12 stories with anything 13 or more stories being a high 

rise. Others define a high rise as a building with significant risk 

to occupants in the event of a fire. Both typically have elevators. 

Local, mom 
and pop 
investors 
are most 
likely the 
owners 

here - you 
can market 

deals to 
them 
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Garden style apartments are found in cities but are more 

common in suburbs. These are usually one, two, or three story 

apartment buildings spread across a campus that includes 

landscaping and common areas.  

Not to be forgotten are student dormitories. While many are on 

college owned land, there are private dormitories. These appeal 

to investors because more and more young people are attending 

college and housing around colleges is limited compared to the 

concentration of students. Typically, vacancy rates are low. 

However, upkeep expenses can be high. 

Now that you have an understanding of what professional 

investors are looking for in apartment buildings, let's go into the 

details about what they want from a birddog regarding the 

financials. 
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Best Places to Look For Apartment Buildings 

Besides the big finder fees, one of the best things about being an 

apartment building birddog is you can do this from the comfort 

of you computer chair or recliner if you're using a laptop.  

With a computer you can research apartment buildings but you're 

not just reading through the listings for commercial properties. 

Investors are not going to pay you to find properties that anyone 

can locate. If that's what an investor wanted, he or she could 

hire a part-time assistant to do it. 

What is Birddogging Exactly 
What you are looking for are unlisted properties selling for below 

market value. Essentially at wholesale prices. You might think 

these are few and far between but they are not. The current 

owner might be distressed financially but the buildings are still in 

good shape. A distressed seller needs to get out fast and will 

seriously consider most offers, including wholesale offers. 

Apartment birddogging has two parallel and equally important 

efforts. First is developing your list of prospective buyers (we'll 

get to that shortly) and the other is finding deals your buyers 

want to buy. What both of these have in common is the most 

important part is about building relationships. You want to have 

relationships with your buyers so they trust you and think of you 

as a professional that will bring them deals they can't find 

You must 
offer them 
value for 
the big 

finder's fee 
they will 
pay you 
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anywhere else. You also want to build relationships with the 

people that come in contact with apartment building deals 

before they hit the market. You will build a trust relationship 

with them that you will bring in a buyer that will act swiftly to 

close a deal. 

Wholesale Prices + Relationships = Apartment Birddog 

Finding People with Unlisted Apartment Buildings 
Unlisted commercial real estate is also known as off-market or 

pocket listings in commercial real estate jargon. All three terms 

mean the property is for sale to an insiders list but for some 

reason the seller or broker or whoever is in control doesn't want 

to list publically. 

Clearly, your goal is getting as high on those insiders lists as you 

possibly can. That's why you want to develop a relationship the 

owner of the list. Doing this involves getting to know them a 

little and making sure they know that you have investors wanting 

great deals on apartment buildings. 

The first thing to do if the person with the list has a website is 

learn as much as you can from it. Also, Google their name and 

the name of their company. Finally, if they offer a newsletter or 

another way of getting on their email list, sign up for it. All of 

this should only take a few minutes in the evening or a Saturday 

morning. It's not so important that you put in a lot of time as it is 

that you regularly put in a few minutes. When you think you 

Build 
relationships 

with both 
your buyer 
and seller 
networks 
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know enough about them, try finding something you can offer to 

do for them. In time, your objective is sending their choice 

listings to your buyers list. 

Who are the People With Unlisted Properties for Sale 

A lot of different people have unlisted property for sale. The 

first place to start is with "special servicers". This is a niche 

within the commercial real estate industry. When a commercial 

property goes into default, banks and other lenders send the 

note to these "special servicers". The job of special servicers is to 

maximize the return the lender receives on properties that 

default on a commercial loan. They may do a loan modification 

to get the loan performing again or they may bring in a new 

management team, or something else. When it becomes obvious 

the loan is not going to be repaid, it's the special servicer that 

takes the property back through a foreclosure. Of course, that 

means the special servicer knows a foreclosure is imminent 

before anyone else. These are the insider properties you want. 

Commercial bank loan officers. Not all distressed apartment 

buildings go through special servicers. Defaulted smaller to mid 

size buildings are often dealt with by the bank that originated 

the loan. Good or bad, there are a lot more bankers than you can 

build a relationship with. The way to go about this is by 

identifying specific cities your buyers are particularly interested 

in and building a relationship with regional bankers in those 

cities. 

Bankers and 
brokers have 

pocket 
listings also 
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Same thing with commercial real estate brokers. They have 

pocket listings. Work on relationships with the larger commercial 

brokers in your target cities. 

Websites of pocket listings. Yes, there are websites that offer 

pocket listings. Many of these are actually the special servers 

already mentioned. What's important to know about these 

websites is that what is listed for sale is not their best bargains, 

They hold a lot more deals in the background that you want to 

learn about. 

Best Cities for Apartment Buildings 

This is the last piece of the puzzle for finding apartment 

buildings your buyers want to own. You definitely want on the 

lists of people with apartments in what are called gateway cities. 

These are cities on both coasts with a large amount of 

international travel. These include: 

1. New York  

2. Washington, D.C.  

3. Boston 

4. San Francisco  

5. Los Angeles  

Your buyers will add their own preferences to this list. Others 

include Houston, Dallas - Fort Worth, San Diego, and Seattle.

Some 
investors 

want to be in 
the big cities 
while others 

prefer 
midsized 

cities 
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 Building Your All Important Buyers List 

This is really where you start. Nothing is more important than 

your buyers list. This is the list of people who will be paying you 

huge finder's fees. Treat these people like the gold they are. 

You can start building relationships with the pocket listing 

holders at the same time you are building your buyers list.  

Built Two Distinct Lists of Buyers 
You are actually going to build two separate lists. We'll call the 

first list the "big list". Your second list will be a subset of this 

list. The second list will be your "serious buyers list". 

Never, Never, Never, send your property listings to your big list. 

Your property listings only go to your serious buyers list. The very 

stern reason for this is the only people on your serious buyers list 

are those that have signed and returned your Mutual Non-

Disclosure, Non-Circumvention, and Fee Agreement or NDNC 

and Fee Agreement. 

The NDNC and Fee Agreement is the heart for you collecting your 

finder's fee. It prevents you or the other party from disclosing 

proprietary business information to a third party - that's the non-

disclosure section. The non-circumvention part prevents either of 

you from contacting the business associates of the other without 

a written agreement. That's what prevents your buyer from 

simply picking up the phone and calling the broker for a property 

Read this 
part 

carefully 
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you tell him about. Of course, the fee agreement section is the 

part where your buyer agrees to pay your birddog fee when a 

deal closes. 

So, do you have that? No one sees your list of properties until 

they sign your NDNC and Fee Agreement. Not even your best 

friend from elementary school. You never know when an ex-

spouse will post the entire list to the internet in retribution for 

something related to their divorce or a myriad of other things 

that can happen if you don't closely guard your list of pocket 

properties. 

Because your serious buyer list is a subset of your big list, the 

place to start your list building is with the big list. 

Building Your Big List  
There are many ways to begin building your big list. In a step-by-

step approach, the place to begin is with an autoresponder. Don't 

let that technical phrase frighten you. All you need are average 

computer skills to accomplish everything we are about to go 

through and you'll complete each task in a few minutes. 

All an autoresponder does is gather the email addresses for each 

of the lists you are building. It then allows you to enter messages 

into the autoresponder to build the relationship we discussed. I'm 

sure you've signed up for a newsletter or a dozen on the internet. 

It's free as long as you provide your email address. That's exactly 

what we are talking about here. You'll create a newsletter or 

This point 
cannot be 
stressed 
enough 
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something similar. When someone interested in learning what 

properties you have or what you are doing in real estate submits 

their email address, the autoresponder instantly sends out the 

free newsletter and captures the email address - without you 

doing anything at all. You accomplish two important tasks at the 

same time. You add to your list and you immediately begin 

building a relationship by sending the free newsletter. 

You're welcome to use any autoresponder you want. One of the 

best is AWeber. 

Building a Website is Easy and Free 

Even if you've never built a webpage or don't think you have 

strong computer skills, you're about to learn how easy it is 

building a website. It's all based on templates and cut and paste. 

However, if you don't have time or still don't think you have the 

skills, you can have a professional web master do it for you for a 

hundred dollars or less. Two good places to find these people are 

www.elance.com or www.odesk.com.  

The most popular and free source for building the type of 

website you need will be found at www.wordpress.org. 

You don't need a lot of content on your website in the beginning 

but you do need to keep the content fresh and tightly targeted 

at the investors you want on your list. That's exactly what blogs 

are for. Besides being easy to update and keeping your audience 

It only 
requires a 

few minutes 
each week 
updating 
your blog 

http://www.aweber.com/?gclid=CN26wZO_xK8CFSMHRQodsjsYZQ
https://www.elance.com/
https://www.odesk.com/
http://wordpress.org/
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interested, search engines like blogs because they constantly 

deliver fresh information. I recommend updating your blog at 

least twice a week - something else you can outsource to a 

freelancer if you want to. 

So, all you really need on your website in the beginning is your 

blog, a newsletter (or short course, or short eBook), and links to 

your archived blogs. To receive the free newsletter, short 

course, or eBook, the person needs to provide their email 

address that is then linked to the autoresponder. As soon as an 

email address is entered, the autoresponder sends out your free 

offering. It's important that the free product goes out 

immediately. In the internet age, people expect instant results. 

You should add a few other pages that are static but add 

credibility to your website. 

 About You – a short summary about yourself.  

 Contact Us – telephone, email, fax, street address. 

 Security and privacy policies. 

 FAQ. 

 Buyer testimonial page (this will probably come later). 

You don't need separate websites for your big list and your 

serious buyer list. We'll explore building relationships and how to 

use the separate lists in the next chapter. 

You need to 
build 

credibility, 
especially in 

the 
beginning 
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Building Your Very Important Relationships  
With Buyers 

There are several ways you want to go about building these 

relationships. You have four primary objectives here. 

1. Attracting interested people to your website to sign up to 

your email list. 

2. Once they are on your email list steadily working to 

improve and maintain your relationship. 

3. Converting those on your big list over to the serious buyers 

list. 

4. Marketing wholesale apartment deals to the serious buyers 

list. 

Networking to Attract Investors to Your Website 

Most people know it as social networking. However, this is all 

business so I refer to it as professional networking. Linkedin is to 

professional networking as Facebook is to social networking. If 

you don't already have a www.linkedin.com account, you need to 

make setting one up a priority. If you do have a Linkedin 

account, it has to focus on your apartment birddogging business. 

If it doesn't, either redo your profile so that it does or open 

another account that will. 

You can wait for people to find your webpage but you will build 

your big list much faster by going out to find them and invite 

them to your webpage. 

Your 4 main 
objectives 

http://www.linkedin.com/
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Once you setup your profile on Linkedin, you need to start 

contacting people and joining groups of people at Linkedin that 

are interested in real estate. You put the most effort into groups 

and people that are interested as apartment investors. As I write 

this, Linkedin has 611 groups related to apartments. You can 

further narrow this down to investment groups like the one in the 

graphic below. 

 
This is the type of group you want to join and become active on 

the discussion forum. You don't want to just jump in and start 

inviting people to your website. You want to become active, 

offer solid advice, share other internet resources you know 

about, and do anything that builds your credibility with the 

investors on these forums.  

You will be invited to post your pocket listings for the entire 

group to see but we already established that those are only 

shown to investors on your serious buyers list that have signed 

the NDNC and Fee Agreement. What you do on Linkedin is 

include a link back to your website from your forum posts. As you 

build credibility, more and more people will follow it. 

Entire books have been written on the subject of marketing 

businesses on social and professional networking sites. This 

Source: Linkedin.com  

Very simple 
and fast way 

to drive 
investors to 
your email 

list 
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report can't cover all the bases but you have the most important 

information. Once you have your profile created and have joined 

a few Linkedin groups, it's simple to replicate the activity on 

other sites like: 

 Google Groups 

 Facebook 

  Yahoo Groups 

As you get to know the serious and active investors in these 

groups, be sure you "Like" these people on Facebook and 

"Connect" with them on Linkedin. You can also learn if others 

connected to them are serious apartment building investors. For 

those that are, you want to telephone them or email them for a 

short conversation about how you are both linked to a common 

associate and ask if it's alright to link to them. I like making a 

telephone call and having a short conversation about the person 

you are connected in common with. A telephone call is a great 

relationship builder and the other person almost always says yes 

to connect to them. You can build a huge network doing this.  

Another aspect of collecting email addresses from these sites 

that you might want to explore further is crawler software. This 

is software that you tell to go to a specific website and collect 

email addresses that the software stores in a database. The 

process is called "scraping". However, a word of warning, there 

are ethical issues with this. These people are not volunteering 
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their email addresses. I don't do this myself but I know that 

others do. I haven't looked into the anti-spam laws regarding 

this. Before you do this, I strongly suggest you understand the 

CAN-SPAM Act.  

Marketing to Your Email List 

Building your website and joining these groups will go fast. It 

really doesn't take much time as soon as you take the first step 

by getting started. Once you have people joining your 

autoresponder, you want to continue building your relationship 

with them. Always with the forethought of building your 

credibility. 

Once or twice a week, you want to send out an email to the big 

list. Remember, none of you property listings go to this list. 

Instead, you send out general 

information with an invitation to join 

your serious buyers list as soon as they 

sign your NDNC and Fee Agreement.  

On the right is an excerpt from an email 

campaign I ran. This went out to my big 

list explaining how a guy I know had 

made a killing in the apartment building 

business without investing a nickel of his 

own money. He started out the same 

way you are - birddogging apartment 

Now you 
want to drive 
them to your 

"serious 
buyers list" 

http://business.ftc.gov/documents/bus61-can-spam-act-compliance-guide-business
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buildings. The he moved up the ladder to flipping buildings 

wholesale (buying with the money he made birddogging). Over 

time, he eventually came to own, I think, 14 buildings without 

ever taking out a bank loan. That's what the future of apartment 

birddogging holds for you as soon as you take the first step to get 

started following the easy, fast, step-by-step process you are 

learning right now. 

So, that's what you do with the autoresponder and big email list. 

It doesn't get much easier than sending out a couple of emails 

each week with some general information and an invitation to 

become an insider by doing nothing more than signing your NDNC 

and Fee Agreement.  

Marketing to Your Serious Buyers List 

Because there is no cost to become an insider, you will soon have 

people signing up to see exactly what you offer. These are the 

people that you want to treat like gold. For two reasons, I don't 

recommend automating their signup to your serious buyers list 

with the autoresponder. First, you want to personally or have an 

assistant verify the person signed the NDNC and Fee Agreement. 

Second, with these people, you want to begin developing a more 

personal and professional relationship. 

After you verify the agreement, you do put them in the 

autoresponder but this is a separate list. The serious buyers list. 

You don't need to mail to this list all that often. What you do 

Reach the 
big time 

going one 
small step at 

a time 
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want to do is keep them in the loop about apartment deals you 

are working on. Of course, your not going to disclose who you are 

working with but you can let them know you have a deal in the 

works that you'll soon being sharing with them. Something along 

the lines of: 

 "Working on the due diligence of a 150 unit complex at a 

great location and only a few minor financial problems. It's an 

estate sale where the family wants to cash out fast so they 

can distribute the income from the will. If it goes the way I 

looks like it will, it will cash flow positive with lots of upside 

for a price around $10,000 per unit. Stay tuned, I'm hoping to 

share all the details within 10 days to 2 weeks." 

What you want to do is start building excitement among your 

serious buyers. You need to do it carefully because these are 

professional investors. They know when they are being over 

hyped. The best way of doing it is to add details over the next 

few emails until you are prepared to send the entire package for 

their consideration. 

Putting the Deal In Front of Your Buyers 

Keeping the process very simple is done by using one of the many 

quality softwares available online for evaluating commercial real 

estate. You want one that generates quality reports that you can 

send to your list. One possibility is www.ianalyzerei.com. 

Build 
excitement 

and generate 
interest in 

the deals you 
are working 

on 

http://www.ianalyzerei.com/
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Use the software to demonstrate the property you have available 

meets all the criteria that investors are looking for. It's as easy as 

that. Next, you add your personal comments to the email with 

the report and send it out. I don't recommend that you email 

blast using your autoresponder. You may have to if your serious 

buyers list gets too big. Until then, I suggest sending a personal 

note along with the report individually to each person on the list. 

Success Breeds Success 

Once you've completed a deal or two, you'll be able to identify 

the investors on your serious buyers list who are truly serious 

buyers. That's valuable information. These will be the people 

making offers or asking for more details. These are the most 

valuable people in your network. You want to treat them as an 

insider within the insiders club. 

I wouldn't expect this group to be very big. At least early in your 

apartment building investment career, it probably won't be more 

than a dozen people. We're only talking about the most serious. 

The way you treat them extra special is by offering them first 

crack at your best deals. Simply start with the one you consider 

your very best buyer. Send him or her a personal email with the 

deal. Let them know they have exclusive rights to it for 24 hours. 

In 24 hours, you need to get it in front of more people. Early the 

next day, you follow up with a telephone call to make sure they 

read the email.  

Reward your 
best buyers 
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If they pass on the deal, you move on to the next best buyer on 

your list and so on. You can only do this for a few buyers because 

chances are good that however gave you the pocket listing also 

gave it to someone else or will very soon. I'd reserve this 

technique for only the most serious buyers on your list. 

A Couple of More Ideas to Find Buyers 

You can always use craigslist to hunt up buyers. They advertise 

there all the time. You can advertise for them as well. Put up an 

ad asking them to give you their preferred investing criteria and 

you can try birddogging a deal specific to their needs. 

Another option is putting a small syndicate of investors together. 

You can find these people at local real estate investment clubs. 

Three or four investors looking to invest in apartment buildings. 

Along with your Fee Agreement, you then provide a written 

agreement with the criteria they want for an investment. Then 

you go find it. 

Finally, we have investors here at Financial Success Institute that 

are always looking for great wholesale deals on apartment 

buildings. They have lots of resources, so they really are looking 

for only the best deals. You can send your best deals to us and 

we'll see if we can do business with you. 

http://www.financialsuccessinstitute.net/
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A Simple 4 Step Process 

You can Cash In On Becoming an Apartment Birddog by following 

the four easy and fast steps that you have learned from this 

report. 

1. Build a simple website 

2. Build a network of buyers 

3. Find wholesale apartment deals 

4. Market the deals to your network 

All you need to do is take the action step of putting in a few 

minutes getting started today. Then you consistently put in 15 

minutes to an hour a couple of times every week and soon you 

will have built your hugely profitable apartment birddogging 

business. From there it's only a few more steps up the investing 

ladder to owning your own apartment buildings without any 

initial investment on your part. 

You Can Do It - You Will Succeed 

 

More Entrepreneur Opportunities For Today's Economy 

Although you wouldn't know it by following the mass media, 

there are tremendous career opportunities in today's troubled 

economy. If the mass media focused a little more on the positive, 

more people would know about these opportunities instead of 

being paralyzed by the never-ending headlines announcing 
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another round of layoffs or more disappointing unemployment 

numbers. Here are a few career opportunities for you to consider. 

 Cash In On Nonrecourse Lines for Small Business Owners 

 Cash In On Health Care / Medical Insurance Funding 

 Cash In On Becoming a No Cash Needed Hard Money Lender 

 Cash In On Lawsuit Funding 

 Cash In On Buying Wholesale Gold 

 Cash In On Commercial Real Estate Workouts 

www.financialsuccessinstitute.org 
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